
Residential

% Increase Market

2005 2004 2005 2004 in Sale Price Time
King 3136 3345 375,000$  329,000$    13.98% 36
Pierce 1550 1418 237,243$  200,000$    18.62% 46
Snohomish 1413 1454 299,000$  249,950$    19.62% 42

Condo

% Increase Market

2005 2004 2005 2004 in Sale Price Time
King 987 1016 241,950$  206,475$    17.18% 39
Pierce 94 80 201,000$  167,000$    20.36% 68
Snohomish 261 209 184,990$  171,500$    7.87% 38
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The sun isn�t the only thing hot around here!

Our real estate market refuses to cool down

and the bubble has refused to let out any

air. If you look at the table below, you will

notice that inventory levels are consistent

with last year, which were at an extreme

low. This is causing our prices to appreciate

at the current levels and multiple offers to

be the norm. What we are also seeing with

multiple offers is many deals not closing.

Many buyers are either getting cold feet or

are making offers on multiple homes and then backing out in favor of one home. Listing Agents are having to

be very careful with what offer to accept - it�s not always price....

Regarding the table below, and appreciation rates, what you don�t see are the outlying areas. We are seeing

a 26% increase in median home prices in Kitsap County versus last year! What we are also seeing is that the

most expensive median housing price is in San Juan County at $447,000. Who would have thought???

People are now spending money on second homes in these counties, which is driving up prices. If interested

in a second home, let me know. I personally have gone through this experience and am a wealth of knowledge!

My year has been a very good year thus far. Currently, I am at President�s Gold status on my way to a 4th

consecutive President�s Elite status. As always, I couldn�t do it without each and every one of you. I have had

a few referrals this past month and it means the world that you would place your trust in me.

continued on back....

Most of us have been to open houses where the wafting smell of fresh-baked cookies coming from inside a home lures us to the door.

Curb appeal is a necessary tactic to get buyers and real estate agents into your home.

But nowadays the importance of curb appeal is taking on a more vital role, especially when the vehicle that first gets buyers to see your

home is not a car, but an internet browser.

Curb appeal is no longer simply what you see from your realtor�s car when you�re driving by a house. Today, according to a study done

by the National Association of Realtors, 74 percent of all home buyers use the internet as an information source when they are

researching homes. Very often this is the first time a prospective buyer will see a home.

�The trend tends to be that they use the internet to do their

window shopping and to get a lot of information and then they

go to a realtor or licensed agent after they do their homework

first,� says Lorrie Mowat of the San Diego Association of Real-

tors.

That�s why sprucing up photos of homes for sale is getting

greater attention these days. Virtual tours of homes online are

the next best thing to being there in person to view a home.

�A virtual tour will allow you to walk through the home online.

You can see the front of the house, all the rooms on the inside,

exactly how it lays out, which will give you an idea of the livabil-

ity of the house before you ever go to look at the house or call

an agent,� says Christian Coleman, District Director for

ZipRealty.
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Online curb appeal can be the catalyst for

getting buyers and real estate agents to your

property. Consider these tips to enhance

online curb appeal.

· Use colorful plants surrounding the exterior.

Stand back and evaluate your home. Does

it need color or landscaping fill-in? Are there

any eyesores that distract from the home?

· Remember that when a home is

photographed, lighting is very critical. Make

sure you have light coming in from the outside

so that the home appears cheerful and bright.

Shooting with natural light rather than flash

often gives a more desirable look.

· Make sure photos are taken of those extra-

special areas that make your home stand

out, such as a sitting area in a master

bedroom, the beautiful garden view from a

window or a yoga/meditation room. Even if

they�re described in a written summary,

capturing them with a photo speaks to

people�s senses.

· Picture your home through the lens of a

camera. Actually take a few photos with a

digital camera. It�s amazing what a camera

can capture that the eye doesn�t always see

when the photo is being taken. You�ll often

find that a home is too cluttered; some

furniture may need to be stored or moved

to another room.

· If you live in a condo/townhouse, virtual tours

can be even more beneficial.  �Virtual tours

when it comes to condominiums can help

out a lot because they�ll also show common

areas. And the way that downtown [San

Diego] is changing, and all the condos that

are coming online, it can really help the buyers

to not only see the unit and the size and the

way that their furniture will fit in, but all the

common areas. Does it have a swimming

pool? If so, what does the pool look like?

Does it have a gym? Does it have a

concierge service?� says Coleman.

Curb appeal whether online or in person is

the first step to getting buyers to notice

your property, so, just like first impressions,

make it a good and lasting one.
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